
Here are the results from the NKR 2016 Spot-
light Sale held May 21 in Cookeville, Tenn. These
numbers were compiled by Timothy Price: 120 goats
were sold for a total of $150,925 with an average
price of $1,257.71.

12 bucks were sold for a total of $12,850, aver-
aging $1,070.83. 9 were NZ totaling $10,050 aver-
aging $1,116.67. 3 PB bucks totaled $2,800
averaging $933.33. The highest seller, a NZ buck
from Ragin’ River, sold for $2,200.

108 does were offered bringing in a total of
$138,075 averaging $1278.47 per head. 64 of those
were for NZ, 40 were PB, 2 were 88%, 1 was 75%,
and 1 was 50%.

The NZs totaled $91,675 averaging $1,432.42.
The PBs totaled $43,850 averaging $1153.95. The
two 88% totaled $1,850 averaging $925. The 75%
and 50% each sold for $350.

The highest seller, a NZ doe with 3 kids at her
side from Horsefly Valley Farm, sold for $4,300.
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It was a full house at the 2016 
Spotlight Kiko Sale held May 21 in
Cookeville, Tenn. More than 300 
people packed the stands, extra chairs
and aisles as the sale got under way.
There were more than 100 registered
buyers bidding on approximately 120
head of NKR-registered Kikos.

WE’LL BE RETURNING 
TO COOKEVILLE IN 2017!

Overflow crowd at
annual conference
and sale

Pictured here is the high-selling buck, Lot #46, a Ragin River
consignment, with (from left) Dorman and Chris Patrick of
Ragin River Kikos; Chris’s granddaughter Addy; and buyers
Troy and Denia Boone of Low Country Kiko Farm in Guyton,
Ga. The Boones purchased the buck in partnership with Joe &
Patricia McKenzie. The Heslington Sting son out of a TAY
Onyx daughter sold for $2,200.



The high-seller at the 2016 NKR Spotlight Sale
held May 21 in Cookeville, Tenn., was Lot #16, a
2014 New Zealand doe consigned by Horsefly Valley
Farm of West Union, Ohio. The doe, who sold with
triplet kids (two does and a buck) was purchased by
Kandee Bishea of Wine Cup Kikos in Johnson City,
Texas, for $4,300. 

Some folks have asked why anyone would pay
that much money for a Kiko doe. Well, Kandee has
her reason and it wasn’t because of a fancy name or
good looks. Kandee checked the pedigrees of nearly
every doe in the sale looking for multiple births. She
made a list and knew how many does were singles,
twins, triplets or quads in the sale.

She has a very small operation — seven head —
and wants to squeeze every bit of profit that she can
out of it. Her goal is to have her does have a 250%
kidding rate — when most folks hope for $150%. “To
do that you’ve got to have triplets and quads,” she
said.

Lot 16, HVF 1125, fit that bill. She is a triplet. Her
sire, SDR Dillon Bear, is a triplet and her dam, HVF
1024, is a triplet. And she sold with triplets by her side
— and that was her first kidding. Kandee wasn’t just
buying a goat — she was buying a package of genet-
ics with a proven history of multiple births. How can
you put a value on that?

Kandee’s story is just one of many that was heard
over the weekend to explain why some goats sold so
well. Either it was genetics that someone needed or
they had a brother or a sister of a goat in the sale or
they were looking for performance-proven breeding
stock – the bottom line is they had solid reasons for
spending the money they did on the goats they
wanted. Yes, there are some hobbyists who just want
to buy a pretty goat, but that is the exception, not the
norm — and there’s nothing wrong with that.

So when you are looking at sales results listed on
a Facebook post or magazine article, you are only
seeing a part of the story. Much study, research and

consideration of return on investment was made in
most of those purchases. If you attend one of these
sales and talk to the folks in the barn looking at the
goats, you quickly realize that today’s Kiko buyer is
much more sophisticated than you might think. They
aren’t spending big money on a whim. They have
done their research and understand that to jump
ahead in the Kiko business, they need to make wise
investments in their operations.

Fortunately, sales like the NKR Spotlight sale
bring together more breeders and more goats than any
other event in the history of the Kiko breed. The di-
versity of genetics within the NKR clientele continues
to grow and the progressive breeders that make up the
National Kiko Registry give us confidence for a very
bright future.

Why was that doe worth $4,300?
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Kandee Bishea and her purchase are pictured here

with Auctioneer Pit Kemmer.
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Auctioneer Pit Kemmer and narrator Brent Ballinger kept the sale moving.

The unsung (and unseen by most folks) heroes are the ones who volunteered
to work behind the scenes moving goats in and out of the sale ring.

The ringmen, Kent
Perkins, Kurt 

Baughman and
Kendall Barnes

watched for bids 
and kept the 

audience engaged.

There are many moving
pieces to a goat auction
and they all worked per-
fectly at the 2016 Spotlight
Sale. Wendi Sparks and her
crew kept the goats moving
during the sale, while out
front Pit Kemmer and his
crew kept the crowd ex-
cited and bidding — all the
way to the last goat in the
sale. Then David Johnson
and his volunteers helped
load out the goats in record
time. Nothing makes buy-
ers happier that a smooth,
speedy load out.

Top-notch
sale crew
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2016 Cumberland Meat
Goat Conference 

NKR registrar Karen Brown explained that an important
part of running a successful registered-Kiko operation is
keeping good records and taking care of your paperwork.

Terry Hankins, Goat Rancher editor and
NKR executive director, discussed the state
of the meat goat industry in the U.S. and 
offered tips on how to market your goats.

Dr. Fred Brown, DVM, addressed ways to diagnose and
minimize parasite problems. He also offered advice on
how to select profitable breeding stock.

Matt Sparks of Sparks Family Farm shared
pasture management ideas that work on his
goat farm and how they can be utilized by
others on their goat operations. 

David Carwell of B&D Genetics in Cherry Valley, Ark.,
discussed pregnancy testing, collecting and storing
semen, artificial insemination and embryo transfer.

The lineup of speakers for the conference
on May 20-21 covered topics from parasite
control, pasture management, assisted 
reproduction and marketing.
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There’s always plenty of fun, food and fellowship
at National Kiko Registry events and the 

2016 Cookeville Conference was no exception!

Dishes served up at the goat meat taste-testing included cowboy stew, taco soup,
cheese dip, pepper steak, Mexican pepper & rice, chili, goulash with noodles and
meatballs. The goat meat was provided by the NKR and the dishes were prepared by
NKR clients. A special thanks goes to these fine cooks!

The Friday night meet-and-greet social with finger food and a special treat: hand-
painted birthday cake and cupcakes in celebration of Dustin Robbins’ 30th birthday.
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UPCOMING EVENTS

Sept. 2-3 — Bluegrass Performance Invitational Premier
Buck and Doe Sale, Lakeview Park, Frankfort, Ky.  For ad-
ditional information, contact Jarred Dennison at 502-
875-8857 or e-mail Jarred@jdranchkikos.com.

Sept. 9-10 — NKR Oklahoma Hills Meat Goat Confer-
ence at Goat Hill Kikos near Porum, Okla. Contact Kent
Perkins at 918-755-4462 or Linda Sparks at 918-484-
2364.

Sept. 10 — 3rd Annual Oklahoma Hills Kiko Sale hosted
by Goat Hill Kikos and the Sparks Family Farm, at the
ranch in Porum, Okla. www.oklahomahillskikos.com.
Kent Perkins 918-755-4462 or Linda Sparks 918-484-
2364.

Sept. 16-17 — Appalachian Kikos seminar and sale, Ap-
palachian Fairgrounds in Gray, Tenn. http://www.ap-
palachiankikos.org.

Sept. 30 — National Kiko Registry’s annual Corn Coun-
try Commercial Goat Conference, Harrison County Fair-
grounds in Corydon, Ind. Contact Terry Hankins,
662-519-9697. www.nationalkikoregistry.com.

Oct. 1 — 9th annual Cream of the Crop Kiko Sale, Harri-
son County Fairgrounds in Corydon, Ind. Contact Terry
Hankins, 662-519-9697. www.creamofcropkikos.com.

Oct. 7-8 — International Kiko Goat Association KikoFest
2016, Crossville, Tenn. Visit www.theikga.org for more
information.

Nov. 11-12 —  Southeast Kiko Goat Association Fall
Field Day and Kiko Roundup Sale, Forrest County Ag
Expo,  Hattiesburg, Miss. Contact SEKGA president Mari-
lyn Seleska at 229-263-7977 or visit www.sekga.us.

More than 200 goat meat sloppy joes prepared by Linda and Wendi Sparks were served at noon on Saturday before
the Spotlight Sale.The free meal inlcuded drinks, chips and cookies.
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If you were not able to make it to
the Tennessee conference, the NKR is
planning two more events this year
where producers can learn more
about this growing industry. Come
learn how to make more profit with
your goat operation at the NKR Okla-
homa Hills Meat Goat Conference at
Goat Hill Kikos near Porum, Okla., on
Sept. 9-10, or at the NKR Corn Coun-
try Meat Goat Conference Sept. 30-
Oct. 1 at the Harrison County
Fairgrounds in Corydon, Ind.

These two NKR events will offer
educational opportunities in two areas
of the country for those wanting to
learn more about meat goat manage-
ment. 

Both of these events will feature
seminars with outstanding small rumi-
nant veterinarians and extension edu-
cators from around the nation.  

These educational conferences
will be offered at no charge and are
open to anyone interested in meat
goats, regardless of breed or registry
affiliations. The topics covered and
speakers involved will differ at the two
events, but in both cases the emphasis
will be on making your meat goat op-
eration more profitable and taking
your program to a higher level of pro-
duction — which means more profit
and more money in your pocket! Con-
ference schedules for each event will
be posted soon at www.nationalkiko-
registry.com and in Goat Rancher
magazine.

Sometimes the best learning takes
place in the informal moments of a
conference through visiting and net-
working with other breeders. Both

events will include question and an-
swer panel discussions with experi-
enced breeders and a Friday night
social for all attendees with snack foods
and cold drinks provided by NKR. This
will be a fun time to visit with old
friends and make new ones among
breeders from across the country. 

At the conclusion of the NKR ed-
ucational conferences, both events
will feature a free goat meat lunch at
noon on Saturday, courtesy of the Na-
tional Kiko Registry.

Following the Saturday meal at
both events, there will be a privately
managed auction of NKR-registered
Kiko breeding stock, hosted by several
Kiko producers.  Approximately 90
head of females will be offered at the

Oklahoma sale and 100 does and 13
bucks will be offered in Indiana.
Downloadable catalogs will be avail-
able on the websites listed below, and
printed color catalogs will be avail-
able at the sales. These sales are not
NKR-sponsored so contact the sale
management if you have any ques-
tions.

For more information on the
Oklahoma event visit www.oklahom-
ahillskikos.com or contact Kent
Perkins (918-755-4462) or Linda
Sparks (918-484-2364). For more in-
formation on the Indiana event visit
www.creamofcropkikos.com or con-
tact Terry Hankins (662-519-9697 or
kikogoats@hughes.net) or Linda
Sparks (918-484-2364). 

National Kiko Registry again sponsoring Oklahoma Hills
and Corn Country meat goat conferences

Vendors at a previous Oklahoma Hills Meat Goat Conference.



Need NKR brochures to hand out
to your customers or at local

events? To receive a free supply,
contact Karen Brown.

Any time you have any questions or concerns,
give Karen, our registrar, a call. If she doesn’t
have the answer, she can find out who does.

She can be contact at:

NKR, P.O. Box 1800
Cumming GA 30028

770-844-4300 • nkr.reg@gmail.com

To learn more about NKR, visit:

www.NationalKikoRegistry.com

This video was created by a professional video pro-
duction company using state of the art equipment and pro-
fessional voice talent to produce a high quality product.
The intent was to furnish you, as a Kiko breeder, with a
tool to promote your business.  The video, entitled “Think-
ing Outside the Fence” is about 4 minutes long and covers
the valuable traits of the Kiko breed and the National Kiko
Registry. We think this will be helpful to share with poten-
tial customers and those who show interest in our industry.
The video is available on DVD and if you would like to
take a look, or use it in introducing potential customers to
your goats and the Kiko breed, you can get a copy (or mul-
tiple copies) at no charge by contacting the NKR registrar
at 770-844-4300 or nkr.reg@gmail.com.  
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Use this YouTube address to link the NKR informational video to your web-
site: https://www.youtube.com/watch?v=rDUR1636GnE

Copies of the NKR video are available on DVD at no charge.

Video promotes Kiko goats
and the National Kiko Registry



Kraig Stemme (left) receives Top Herdsman Grand Champion at the 2015
Meat Goat Buck Test.

Mr. and Mrs. Steve Simmons receive Top Herdsman Reserve Grand Cham-
pion at the 2015 Meat Goat Buck Test.

NKR breeders win 2015 Oklahoma performance test 

NKR offers cash awards for top buck performers 

       The winners of the 2015 Oklahoma Forage-Based Meat
Goat Buck Test have been announced.
       Kraig Stemme of Lake Fork Kikos in Alba, Texas, earned Top
Herdsman Grand Champion. His top three goats had the highest
average daily (weight) gain at .38 pounds and a 766 average
fecal egg count. Steve Simmons of Stone Post Goats in Barnard,
Kan., received Top Herdsman Reserve Grand Champion. His top
three goats had an average daily gain of .31 pounds and the low-
est average fecal egg count, at 49. 

       The test is held in Wilburton, Okla., and is conducted by
Eastern Okla. State College, in partnership with the Oklahoma
Cooperative Extension.
       The objective of the buck test is to identify individual bucks,
as well as their sires and dams, which carry genetics expressing
economically important traits in commercial meat goat produc-
tion. Additionally, the test allows breeders to compare genetics
within their herd to make better management decisions as to
herd lines that will produce profitable progeny for future herds.

PERFORMANCE

Why put your buck into a per-
formance test? The rationale is that ob-
served differences are more likely due
to genetic differences, which will be
passed onto offspring, rather than en-
vironmental differences, which will not
be passed onto offspring. The goal of a
central performance test is to identify
genetic differences among animals.

This year the National Kiko Reg-
istry will offer cash incentives for top
performers at the three major buck
performance tests to encourage

breeder participation and to reward
superior genetics. 

These awards will be distributed
regardless of a buck’s breed or registry
or whether it is registered or unregis-
tered.

The proposed expenditure will be
$300 per test, distributed as follows
(where applicable):

• Top ADG buck — $100
• Top FEC buck — $100
• 2nd place ADG buck — $50
• 2nd place FEC buck — $50

A Kiko buck enjoys the grass at the 2015 Western
Maryland buck forage test.
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SOUTHEAST KIKO GOAT ASSOCIATION

By Timothy Price
Southeast Kiko Goat Assn.

With our Spring Round-up and sale in the books, we want
to extend a big thank you too all who worked so hard to make
it a success. Thank you Consigners for your response in offering
your goats for our sale. And thank you to the buyers for spending
your money here. The sale was held June 3-4 at the Georgia Na-
tional Fairgrounds in Perry, Ga.

Now on to some numbers. There were 116 does sold,
bringing in $98,450 and making for a $848.71 average.

75 NZ doe lots sold for a total of $79,500 averaging
$1,019.23 per head as some had kids.

21 PB doe lots sold for a total of $13,550 averaging
$615.91 per head.

3- 88% doe lots sold for a total of $1,450 averaging
$362.50 per head.

4- 75% does sold for a total of $1,350 averaging $337.50
per head.

8- 50% does sold for a total of $2600 averaging $325 per
head

There were 7 Bucks sold for a total of $2700 averaging
$385.71. All were NZ.

The highest selling doe was a Hancock Kiko Farm consign-
ment, lot #38, sold as bred to Goatex 26/89 for $2,300. The
highest selling buck was a Cedar Run Kikos consignment, lot
#50, son of CLP Ragin Rivers Banger, which sold for $950.

Congratulations to everyone who found something to add
to their herd. We look forward to a good year of sales and hope
y’all make plans to come join us in Hattiesburg, Miss., for our
Fall Round-up and Sale on Nov. 11-12.

For more information, contact SEKGA president Marilyn Se-
leska at 229-263-7977 or visit www.sekga.us.

NZ does average over $1,000 at Roundup Sale
Photos by Judy Smiddy


